
5 Reasons Agencies Adopt 
Revenue Growth Platforms
Ramp up your agency’s marketing strategy with a platform to increase 
client acquisition, improve retention and grow your revenue.

https://sharpspring.com/
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You won’t be after reading this eBook.

Buzzwords can be a bummer. 
New fads come and go. 

Sometimes it’s tough to tell if a hot trend is worth your 
attention or will prove to be nothing more than another 
unneeded distraction from the real goal of growing your 
agency.

This eBook helps cut through the clutter and explains why 
focusing on revenue growth is anything but a passing craze. 
The truth is, revenue growth platforms are the new frontier for 
optimizing marketing strategy and it’s time for your agency to 
get on board.

Still on the fence? Read on to discover the 5 key reasons 
agencies just like yours are adopting revenue growth 
platforms—and are raving about the results.

Unsure Why You Need a 
Revenue Growth Platform? 
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Understanding the Basics

Can	I	get	a	definition,	please?
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If the revenue growth platform concept is new to you, you’re not alone. 

Marketers are just beginning to recognize the opportunity that’s available 
by synching their marketing and selling efforts together effectively.

Perhaps the best way to look at a revenue growth platform is in terms 
of the results it can produce – for both your agency and your clients.

The use of technology to generate, nurture, 

score and qualify leads, and drive sales, 

using customized, multi-touch marketing 

communications tailored for each contact’s 

profile, level of interest, behavior or place in 

the buying process. 

– MAC MCINTOSH, SALES LEAD INSIGHTS

What is a Revenue Growth Platform?

Linking KPIs between channels and stages 

of the funnel to actual business results, such 

as conversions or leads, allows companies 

to better understand the real impact of their 

marketing and then create messages that 

will elicit the best responses.

– MCKINSEY
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DRIVE  
More Leads

More than just more leads. 
Capture relevant leads 
that convert.

CONVERT 
Leads to Sales

Close business by sending 
exactly the right message at 
the right time with behavior-
based communication.

OPTIMIZE 
Your Entire Funnel

Get clarity on what’s working 
and what’s not at every stage 
of the buying cycle with true 
end-to-end ROI analytics. 

Companies that 

automate lead 

management see 

over a 10% increase 

in revenue in 6-9 

months. 
 
— GARTNER RESEARCH

10%
increase in 
revenue

Almost half of 

respondents to 

Gartner’s 2019 

Marketing Technology 

Survey expect analytics 

to be one of the top 

three most important 

technologies available. 

— GARTNER RESEARCH

~50%80% of marketers 

using a tech stack that 

includes marketing 

automation generate 

more leads; 77% 

convert more of those 

leads. 

 

— VB INSIGHT

77%
convert 
more leads

Universal Benefits of Using a 
Comprehensive Revenue Growth Platform
Stacked with the Tools You Need to Grow
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5 Reasons Agencies Adopt 
Revenue Growth Platforms

The demand for digital marketing has skyrocketed in recent years 
as more businesses – B2B and B2C – have shifted marketing spend 
away from traditional tactics.  

Enter the revenue growth platform and 5 unique ways agencies can 
use it to earn new business and expand revenue. 
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If your agency isn’t using digital marketing tools, then you’re 
missing out on tremendous opportunities for growth.

Recent research by the Winterberry Group shows that 61% 
of marketers want better integration between their marketing 
tools and an improved process for sharing data among tools.

According to research from 
Forrester, the average 
marketer uses 12 or more tools 
to run their marketing.

1. Capture New Clients Interested in  
Services Your Agency Already Provides

of companies outsource all or 
part of strategy planning for 
the use of tools like marketing 

automation.

– ASCEND2
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Our agency has been able to gain a substantial 
competitive advantage. Our ability to generate leads 
for clients and show the ROI on those leads is helping 

us win and keep clients.”

                 KRIS MARTIN, LIMERENT COMMUNICATIONS

2. Add to Your List of 
Agency Offerings

Many companies are looking to build out their 
digital marketing strategies, but they don’t know 
where to start. Guess who they’re turning to for 
help?

Becoming an expert on digital tools for revenue 
growth opens the door to a high-demand 
discipline that your clients want and need. And the 
technology	is	a	natural	fit	for	augmenting	services	
that your agency already does best. 
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3. Increase Monthly Recurring Revenue

Adding a revenue growth platform to your list of offerings 
can help you grow your agency by changing the dynamic 
with clients to shift away from unpredictable project work 
to more retainer-based relationships.

You’ll also create entirely new revenue streams related to:

• License fees

• Implementation

• Platform management

• Support

Additionally, clients will have an increased need for 
related marketing services – from email and landing 
page creation, to the development of complex multi-
touch campaigns and lead nurturing programs.

94%
of agencies say using tools like 
marketing automation helps them 
achieve goals for themselves and for 

their clients.

– ASCEND2
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Revenue growth platforms give you tools to demonstrate 
the value of all of the services you’re providing clients. 
Comprehensive analytics and reporting allow you to show 
true end-to-end ROI of their programs and show how you’re 
directly impacting their sales and revenue.

4. Deliver Measurable Results

Agency Lands 12 New Clients 
with Affordable Hubspot Alternative

FunnelBud has found that regardless of 
the specific goals a client has, all clients 
want to increase sales and achieve 
a mind-blowing ROI. Throughout its 
prior experience with HubSpot and 
Pardot, FunnelBud saw time and time 
again how companies purchased these 
solutions but were not able to make 
them profitable.

Read the full Case Study »

91%

Case Study

In 2020 there were more than 8,000 
MarTech solutions on the market – 
up more than 13% from the previous 

year.

– CHIEFMARTEC.COM
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By improving clients’ results – and being able to prove it 
– your agency can become an integrated, indispensable 
partner – increasing both revenue per client and retention.

5. Build Higher-Value Relationships

1 2 3 4 5

You can spend a lot of money and time 

learning HubSpot, or you can spend less 

and start sooner with SharpSpring. Now 

we’re able to retain clients longer by 

moving them to SharpSpring. We won’t 

use anything else.”

                   OMAR BARRAZA, PLANSTARTGROW 

Capture 
New Clients 
Interested in 
Your Services

Add to Your 
Agency 
Offerings

Increase 
Monthly 
Recurring 
Revenue

Build 
Higher-Value 
Relationships

Deliver 
Measurable 
Results

5 Reasons Agencies Adopt Revenue Growth Platforms
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Become Your Own 
Success Story

It’s a common agency pitfall to focus so much on your clients that you 
forget to market yourself. When was the last time you applied your 
marketing expertise to fuel your	company’s	growth?



5 RE ASONS AGENCIES ADOPT RE VENUE GROW TH PL ATFORMS 14

As an agency professional you work tirelessly to build your 
brand as an expert, and as such, your clients look to you 
for best practices they can emulate.

So, as you explore adding to your agency’s list of core 
services,	consider	starting	with	your	agency	first.	

Taking this approach will allow your agency to gain the direct 
benefits	of	using	a	revenue	growth	platform	to	win	new	
business, upsell existing clients and at the same time build 
your	skills	and	confidence	in	how	to	help	clients	do	the	same.

A Game of Follow the Leader

Guide

3 Steps to Signing More Clients 
You can break down agency growth into 
three different steps – getting found, 
getting the meeting, and getting the 
business. And with the right tools and 
strategies, it can actually be pretty easy.

GET THE GUIDE
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AGENCY 
PRICING

AGENCY 
SUPPORT

AGENCY 
FEATURES

AGENCY 
ARCHITECTURE

We’re the only platform built around agencies...
and it affects everything we do.

Fraction 
of the Cost

Month-to-Month 
Contract

Billed Monthly Agency Sets 
Client Prices

Dedicated 
Onboarding Expert

Single 
Sign-On

Full-Featured 
Open API

Unlimited Phone 
Support

Rebranded 
Platform

100s of 
Integrations

Unlimited 
Training

Agency Client 
Console

Built-In 
CRM

Sales Materials 
& Client Demos

Shareable 
Templates

Flexible for 
Client Needs

Why SharpSpring?
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Guide

The Ultimate Client Plan for 
Marketing Automation

Article

Same Agency Services,  
More Revenue Streams

Case Study

Agency Lands 12 New 
Clients With Affordable 
HubSpot Alternative

Related Content

SCHEDULE YOUR DEMO TODAY

See why 2,000 agencies and 10,000 businesses trust SharpSpring.
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