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We are
CloudShare

We help software companies increase
customer acquisition and retention by
providing their end-users with highly engaging
hands-on virtual Demos, POCs, and training
experiences in the cloud.

cf2 cloudshare

.

2 ; -

1




Trusted by
the world's

A

ATLASSIAN

AN
N

CROWDSTRIKE

Microsoft

MOTOROLA
SOLUTIONS

AUOS

Honeywell

& BD

ssssssss

ForgeRock:

<H EENEE

salesforce

kaspersky

RSA

st
CISCO.

& Trimble



A~ 4

How Companies
Can Use CloudShare

Sales Training Marketing/Events Sandboxing

Enablement/POC
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We are building
software
experiences
made for the
new world




Hands-On Software Experiences
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Spin up environments quickly at scale

Cost-effective, built-in cost control
capabilities

Comprehensive reporting and analytics
Seamless integration with LMS & CRM
Engaging real-time collaboration tools
In-App Video Conferencing

Intuitive and easy-to-use UI/UX
Centralized implementation

0 dependency on IT resources

Award-winning customer support




Software experiences
made for the new world
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"2 No-code 0 Dev. teams dependency

T Play & break hands-on access to the full-blown product

1 Super-fast delivery across the globe



Sales experiences
made for the new world
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Business acceleration cloud:
one platform to rule them all

Onboarding

Acquisition Customer training Advocacy

Retention
Ongoing hands-on
customer education

Consideration
POCs
Channel Sales
Demos



What Our Customers
Are Saying About Us
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GOING VIRTUAL WAS
ONLY THE FIRST MOVE

NOW IT’S TIME TO
UP YOUR GAME

¢ cloudshare

THANK
YOU!




